
Chile: June-August 2010

•Microentreprenurs
•Management Classes
•Consulting

•Microfinancing: BanAcción



Projects

1. Help launch the corporation’s new microfinance platform (BanAcción)

1. Research the market

2. Surveys

3. Contact Multinational Organizations: Technical Assistance & Funding

1. Prosposal Doc

4. Join the Network for the Development of Microfinance in Chile

2. Consulting Branch: Personal contact with microentrepreneurs

3. English Curriculum

Presenter
Presentation Notes
1. Help launch the corporation’s new microfinance platform (BanAcción). When I arrived it was still in the research stage. We had to read dozens of documents to get acquainted with the Chilean microfinance market. I led further research by coordinating a survey project in three different cities and actually creating the online survey which was sent to ~1000 people through the corporation’s  database. It helped gauge interest in BanAcción and the financial needs of the corporation’s clients. (SurveyMonkey)
a. Researched the feasibility of AE joining the Network for the Development of Microfinance in Chile. I then contacted the Network and with the information they gave me I created a proposal which I presented to members of AE’s board of directors.
b. Discussed the possibility of technical assistance and funding for BanAcción with contacts at the World Bank, IADB , the Grameen Foundation, and ANED, a Bolivian microfinance organization.
c. Created the introductory section of a proposal document that discussed income inequality in Chile, the economic importance of microentrepreneurs in the country and BanAcción’s unique advantages and market opportunity. This was sent to organizations like the ones listed above.
2. For the consulting arm of the corporation I met with different microentrepreneurs (once at the actual workplace—a motor repair shop) and helped create cashflow spreadsheets which help AE’s clients formalize their businesses enough to meet criteria for loans from Chile’s banks.
3. Revised a basic English curriculum and proceeded to create an advanced curriculum that is being used for English classes for microentrepreneurs working in the local tourist industry. Interviewed some of the future class members in order to customize the course and make it as practical as possible for them.












The Princeton Advantage

• Princeton Alum: Ignacio Walker Prieto

• Foreign University Contacts

• Invitations





Travel
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